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For the quarter under review, eleven (11) of the nineteen (19) targets were achieved; four (4) financial sustainability, one (1) resilient network, one (1) economic transformation, one (1) human resource development and one (1) governance targets were not achieved. The summary below outlines the Company’s performance against the strategic objectives for the year as encapsulated in the APP:
The Areas of Significant Achievement
Three Financial Sustainability targets were met:
· 43% gearing ratio was achieved against a target of 127%.
· R20 million positive cash balance was maintained against a target of R15 million.
· SMME invoices were paid within 17 days against a target of 30 days. Two Resilient Network targets were met:
· Core network faults were restored within 7.1 hours against a target of 7.5 hours.
· All 713 SA Connect Sites have been connected to Broadband Infraco’s network against a target of maintaining 713 sites.
Five Economic Transformation targets were met:
· 6 SMMEs were identified against a target of identifying SMMEs to be allocated installation work.
· 115% discretionary spent on broad-based black economic empowerment (B-BBEE) was achieved against a target of 70%.
· 94% spent on Black Owned Entities (BOE) was achieved against a target of 40%.
· 71% spent on Black Women Owned entities (BWO) was achieved against a target of 10%.
· A service provider was appointed, and auditing has commenced against a target to improve the B-BBEE level.
One Organisational Enablement target was met:
· Workstream plans for the merger were finalised in the previous quarter.
Areas of Under-Achievement
Four Financial Sustainability targets were not met:
· Revenue improved year-on-year by 10% compared to a target of an increase in revenue year-on-year by 31% in the same period of the previous financial year. A significant contributor to this is that the anticipated rollout of a professional services project and the last SA Connect sites were delayed due to the outbreak of COVID-19, as these sites could not be accessed. Furthermore, COVID-19 also contributed to long sales to billing cycles.
· R15 million new sales were contracted against a target of R100 million. However, this underachievement needs to be viewed against some progress made in concluding sales with several key customer. These include the signing up of one of the biggest Fibre Network Providers (Customer #38, Tier1 ISP) into BBI’s books with the sale of 2x10Gbps capacity between Teraco Data Centre Rondebosch and Teraco Data Centre Durban. This is after 5 years of discussions with the customer. Customer #248 signed a SOF for an additional 10Gbps connecting George to Teraco Rondebosch, encouraged by the speedy delivery of the first 10Gbps signed. This is the third SOF signed with this customer for this financial year. The signing up of Customer # 268 represents a new order from the SADC region, for 10 Gbps between Aries and Teraco Isando. The signing of 2 new ISP Tier 3 Customer #253 50Mbps Pietermaritzburg, Zimbane (Mthatha), Qumbu and East London to Durban Teraco; and Customer #103 50Mbps between Isando Teraco to Komatipoort. Customer #125 signed the quote for upgrading their 700Mbps capacity early in 2020 and upgrading to 10GE. This reflects the steady growth in the capacity requirements in Tier 3 customers.
· Operating profit before depreciation, after interest was improved by R11 million against a target of R15 million. This non-achievement of this target is due to the sales target not being achieved thus putting pressure on the profitability. Management will continue to drive revenue improvement and maintain cost containment measures.
· Debtors’ days was at 63 days against a target of 60 days. There is one specific customer (large IRU debtor) that did not pay per the signed agreement which resulted in BBI not achieving the debtors’ days target. Management is having weekly follow-up meetings with them.
One Resilient Network targets was not met:
· 0.60% of gross revenue has been provisioned to pay network performance rebates against target of ≤0.3%. Problems on the Liquid Telecom fibre route between Johannesburg (JHB) and Oberholzer and the Eskom fibre link between Makalu and Everest have contributed to this. The breaks in the Liquid Telecom fibre between Johannesburg and Oberholzer were caused by vandalism in the parts of the rail network that belongs to PRASA.
One Economic Transformation target was not met:
· The team visited Byletts Secondary School as part of monitoring and evaluation that included discussions with the school’s management. The plan for implementation was affected by the outbreak of the COVID19 pandemic. The Company is considering adopting a facility in the Eastern Cape as requested by the shareholder, DCDT.
One Governance target was not met:
· The external audit was finalised during the quarter, and there were four repeat findings. Progress on resolving these external audit findings was assessed and a report on the progress was submitted.
One Human Resource Development targets was not met:
· During the quarter under review 0.14% of the salary bill was spent on training against a target of 0.30%. The training interventions that took place during quarter under review had to be done virtually due to COVID-19.
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Sales Performance illustrated 
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· As illustrated the sales achievement for the quarter is 15% of the target whilst the previous financial year was 24%; and this achieved amid challenges with the core network equipment supplier
· For the quarter this means 84% behind budget. There is enough pipeline to fill the gap provided the equipment issue is sorted ASAP as the inability to commit to timelines means customers will go somewhere else. The strength of customer relationships is being extremely tested at this point, the team is doing everything possible to maintain customer relationships. At this point, the most crucial part is retention of existing customers.
Bandwidth Requirements 
	
	1



	 (
Total Capacity Sold
110
GB
Minimum Capacity 
 
1
Link
of 20Mbps
Maximum Capacity sold 
Gbps made up of 1 renewal and an 
10
additional 10Gbps
Upgrade
Upgrades make up 22% of total Sales 
%Services are new  and includes
78
Colocation
Bandwidth 
Requirements
•
The capacity sold for the quarter was very low and this 
can be attributed to the equipment vendor issue that has 
not been resolved.
•
Colocation as a service is another growth area and 
revenue stream for the business albeit lower in its % 
contribution to revenue
•
Upgrades shows that customers are growing and thus 
BBI can achieve growth
•
Only 42% of the total capacity sold was activated
•
Out of the number of services sold, 38% were activated
Analysis 
Challenges  
•
The inability to source equipment from the OEM supplier 
for the core network
)


Sales to revenue conversion cycle

	
	2



	 (
TCV (Sales)
R15m
Activated
42
%
Maximum Capacity sold 
20
Gbps
Highest Deal 
R1,8m  for 10Gbps 
•
Of the R15m contract value sold for the quarter only 
R432k MRC will be realized in the quarter 
•
No single service sold in August was activated in 
the month
Analysis 
Challenges  
•
Non availability of timeliness for service activation is a 
biggest impediment to customer commitment. 
Total Contract 
Value (TCV)
)
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Sales Pipeline
80% to 100% Probability	50% to 79% Probability
	
	SALES PIPELINE
	

	Priority
	Bandwidth in 
Mbps
	Total Contract Value (TCV)

	Content Providers
	
	

	FTTx
	
	

	High Data SOC
	fibre 
Maintenance
	R 2 714 338,00

	Infrastructure Players
	98100
	R 18 147 825,21

	International Players
	30000
	R 3 737 729,23

	ISP Tier 1
	
	

	ISP Tier 2
	100
	R 4 009 967,00

	ISP Tier 3
	36622
	R 18 036 941,50

	Metros & Municipalities
	
	

	MNO-1
	20000
	R 1 632 075,00

	MNO-2
	
	

	Local / Provincial 
Government
	
	

	Regional Player
	11000
	R 5 969 054,30

	Reseller
	
	

	WACS
	
	

	Total
	195822
	R 54 247 930,25



	
	SALES PIPELINE

	Priority
	Bandwidth in Mbps
	 Total Contract Value (TCV)

	Content Providers
	
	

	FT TX
	
	

	High Data SOC
	
	

	Infrastructure Players
	3088
	R 2 630 339,01

	International Players
	244100
	R 45 161 993,05

	ISP Tier 1
	100000
	R 4 380 418,77

	ISP Tier 2
	30000
	R 24 053 667,50

	ISP Tier 3
	48472
	R 19 713 374,05

	Metros & Municipalities
	
	

	MNO-1
	70000
	R 15 125 117,00

	MNO-2
	
	

	Local / Provincial 
Government
	
	

	Regional Player
	5000
	R 4 444 753,00

	Reseller
	1000
	R 1 010 020,62

	WACS
	1000
	$184 351.00

	Total
	501660
	R 116 519 683,01





Highlights and Revenue impacting risk
 (
1
Additional link 
Infrastructure player acquired its 3
rd
link with BBI. 
This has been after years of courting.
Channel Partners 
with ISP Reflex
The ISP extended the timeline for BBI to present the 
proposal for its multiple links that they are acquiring
3
Highlights for the Month 
2
International Business 
BBI has acquired a customer 
another customer in 
Namibia
1
Network Capacity Constraints
There 
is a challenge with provisioning of small 
capacities of less than 100Mbps
Supplier/ Vendor (Transmission Equipment)
The inability to procure equipment from the vendor 
resulting in provisioning delays and reputational 
damage 
3
Revenue Impacting Risks
2
Revenue Conversion
Sales conversion to revenue remains a challenge and 
is now compounded by the issue with equipment 
vendor 
•
Resolve the Supplier/Vendor issues
•
Optimise the network to offer all capacities and if not the 100Mbps minimum should be very competitive
•
Sales conversion to revenue is key to meeting revenue targets and unlocking other opportunities some of the 
Resolutions …
)
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Financial Performance
	Sep-19	Sep-20	Sep-20	Sep-19	Sep-20
	Month	Month	Month	YTD	YTD
	Actual	Actual	Budget	Utilised	Actual	Actual
	R'000	R'000	R'000	%	R'000	R'000
Continuing operations
36 680 39 859 46 857 85% Total revenue    228 846 237 578 15 266 12 823 17 798 72% Anchor Customers    105 540 82 214
	7 622	11 048	11 978	92%	SA Connect	      39 937	64 913
	7 600	9 101	11 808	77%	National Revenue	      43 721	51 327
	6 191	6 887	5 272	131%	WACS 	      39 649	39 124
	8.7%	Year on Year Growth	3.8%
	    19 255	    24 231	20 429	119%	Cost of Sales excluding depreciation	    112 604	    120 658
	    30 504	    34 345	33 003	104%	Cost of Sales	    179 815	    181 183
	25.8%	Year on Year Growth	7.2%
	      6 176	     5 514	   13 854	40%	Gross Profit	      49 031	      56 395
	16.8%	13.8%	29.6%	Gross Profit	21.4%	23.7%
	           -	          -	          -	Other income	             -	             -
	23 972	17 174	20 765	83%	Operating expenses	    107 450	89 732
(17 797)	  (11 660)	    (6 911)	169%	Results from operating activities	     (58 418)	    (33 338)
	258	53	         -	Finance income	         3 280	1 194
	        (944)	       (229)	    (1 150)	Finance charges and fair value movements	       (4 346)	       (2 249)
	        (909)	       (274)	    (1 150)	24%	Interest and facility fee	       (4 729)	       (1 991)
	(34)	45 	         -	0%	Foreign exchange and fair value gains/(losse	383 	(259)
(18 482)	  (11 836)	    (8 061)	147%	Profit/(loss) before taxation	    (59 484) 	    (34 393)
	           -	          -	- 	Taxation	             -
	  (18 482) 	  (11 836)	    (8 061)	147%	Profit/(loss) for the year	    (59 484) 	    (34 393)
	     (4 082)	            (8)	     7 763	0%	EBITDA	      21 110	      36 270
	38.2%	29.2%	21.3%	Employee Cost as % Revenue	27.6%	24.2%
· Revenue end Sep R45 mil (16%) below budget.
· Revenue forecast changed a little to reflect actuals year to date
	Sep-20	Mar-20	Mar-20	Mar-21
Audited
	YTD	Year end	Year end	Year end	Year end
Budget	Utilised	Actual	Projection	Budget	Utilised
	R'000	%	R'000	R'000	R'000	%
282 753	84%	468 830	507 787	556 000	91%
108 811	76%	197 251	198 529	215 517	92%
	71 870	90%	90 051	131 199	143 741	91%
	70 437	73%	90 432	111 764	133 472	84%
	31 635	124%	91 096	66 296	63 270	105%
	8.4%	8.3%
137 341	88%	217 757	275 985	275 727	100%
207 683 87% 362 502 410 653 429 333 96% 16.3% 26.7%
    75 070	75%	   106 328	     97 134	   126 667	-95%
	26.5%	22.7%	19.1%	22.8%
           -	           672	           950	           950
110 189	81%	203 645	188 606	217 887	87%
   (35 119)	95%	    (96 645)	    (90 522)	    (90 270)	100%
           -       5 608         1 194                 (6 900)   (19 964)      (3 895)    (13 800) 
     (6 900)	0%	    (16 220)	      (3 636)	    (13 800)	0%
           -	0%	(3 744)	(259)	            -	0%
   (42 019) 82%  (111 001)    (93 223)  (104 070) 90% -             -            - - 
   (42 019)	82%	  (111 001)	    (93 223)	  (104 070)	90%
    47 823	76%	     71 115	     63 429	     88 537	72%
	19.8%	25.5%	22.0%	20.2%
Variance 
Analysis
Longer 
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· Cost of sales is 7% higher than previous year and 13% below budget, mainly due to ANP costs	Version
· [image: ]OPEX is 16% lower than previous year and 19% below budget	Revenue Analysis
[image: ]Statement of Cash Flow 

Funding 
Long-medium Term • Completed DD through VDR and physical verification of contracts.
· Agreements finalised.
	Funding Institution	• Future business case to be presented to get potential funding.
· Signed MSA for the potential sale of capacity on the entire network.
· Commercial Bank: Indicated in recent past that they do not have an Commercial Banks	appetite for providing funding to Broadband Infraco.
· The Company will attempt accessing working capital once the conversion of the Shareholders’ loans into equity is complete
· Equipment vendor extended payment terms to 90 days; 
Vendors	• No funding received for IP Core Upgrade. PR to be re-submitted and process to start again.
· DBSA awarded R583 million of funding for SA Connect Phase 1 after DBSA years of extensive negotiations.
· Minister did not approve loan facility. In discussion with Minister and DBSA to salvage the loan already approved.
· Engaged IDC, Makwande Capital, GNIC, SIZWE IT, Sasfin, NIPD, 
Other Providers	• Renewed discussion with these potential funders underway and two Traros and Workers Health for possible funding of Bofinet [ex others] submissions made to Exco for recommendation to IDC in October 2020
Slide 14
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	R’000
	Audited  March 2018
	Audited  March 2019
	Audited  March 2020
	Unaudited  
September 
2020

	Opening balance
	0
	1 603
	53 935
	82 747

	Incurred and identified in the current year
	
	
	
	

	• Non-compliance to cost containment instructions issued by National Treasury
	202
	
	
	

	• Non-compliance to a provision of legislation (Co
Act)
	1 401
	
	
	

	• Continued	to	utilise	services	after	contract negotiations failed
	
	6 398
	
	

	• Website Hosting
	
	31
	
	

	• Tender not advertised for 21 working days
	
	5 974
	15 095
	5 874

	• Continued to utilise services after contract expired
	
	874
	858
	364

	• Contract renewal not approved by NT
	
	0
	5 467
	2 536

	
	
	
	
	

	Carried forward
	1 603
	14 879
	75 355
	91 521


Slide 
[image: ]Irregular Expenditure
	R’000
	Audited  March 2018
	Audited  March 2019
	Audited  March 2020
	Unaudited  June 2020

	Brought forward
	1 603
	14 879
	75 355
	91 521

	
	
	
	
	

	Incurred in prior year, identified in the current year
	
	
	
	

	• Continued	to	utilise	services	after	contract negotiations failed
	
	26 324
	
	

	• Tender not advertised for 21 working days
	
	3 885
	7 392
	

	• Continued to utilise services after contract expired
	
	9 049
	
	

	Removal from register
	
	(202)
	
	

	Condoned during the year
	
	
	
	

	Amount not condoned carried over*
	R1 603
	R53 935
	R82 747
	R91 521

	*Internal processes in progress
	
	
	
	


· Note that the irregular expenditure relating to the tender that was not advertised for 21 days is currently under discussion. In terms of the new framework on irregular expenditure, transgressions of own policies are still a non-compliance, but no longer seen to be irregular expenditure. 
· The CFO will discuss with the external auditors and if they are in agreement, the irregular expenditure will reduce by some R32,3 million.
SA Connect Phase 1A and 1B 
[image: ]	Highlights
· Total sites with CPE installations are 713
· Phase 1A: 313 sites completed
· Phase 1B: 400 sites installed
· Total sites tested successfully are 713
· Phase 1A: 313 sites are handed over to the clients 
· Phase 1B: 400 sites are tested successfully
· SHFs submitted to SITA are 396
· 4 SHFs are being generated
· SITA (Customer 1) Professional Services L3 CPEs activated are in 235 sites. 
· CPEs are installed at 244 sites of the 256 sites
· CPEs activated in 235 and 9 are being activated and verified by the Customer ✓APs and LAN has commenced with 137 sites installed and 124 activated. 
[image: ]	Lowlights
· Break ins, vandalism and theft of Layer 2 infrastructure and Layer 3 switches at the facilities.
· COVID-19 related partial closures affected the rollout with staff self isolation required due to exposure.
· Unavailability of power at facilities (especially schools), power switched off by the users and pre – paid electricity exhaustion are negatively impacting network performance.
· Delayed delivery of AP affected rollout, until September, when significant stock was delivered.
Targeted Procurement 
	
	BBI BBBEE Scorecard

	
	Areas
	Total Procurement Spend
	Target/s
	Actual %

	SCM Performance Compact
	BBBEE Spend
	R                           16 635 598 
	
	

	
	BBBEE Multiplier
	R                           19 132 100 
	70%
	115%

	
	BOE
	R                           15 703 284 
	40%
	94%

	
	BWO
	R                           11 122 073 
	10%
	71%

	
	PWD
	R                                            -
	1%
	0%

	
	BYO
	R                              3 474 642 
	5%
	22%

	Verification Compact
	Value Adding
	R                           14 135 081 
	80%
	85%

	
	Generic
	R                                 829 171 
	N/A
	5%

	
	QSE
	R                              1 427 254 
	15%
	9%

	
	EME
	R                           11 473 949 
	15%
	69%

	
	> 51% Black Owned
	R                           16 481 183 
	51%
	99%

	
	> 30% Black Women Owned
	R                           14 775 643 
	30%
	89%


· The B-BBEE multiplier scorecard achieved year to date is 120% against the ICT sector code target of 70%
· Black Owned Entities (BOE) was achieved at 76%
· Black Women Owned entities is at 65% and was achieved
· Black youth owned was not achieved year to date at 14%
· People with disabilities was not achieved at 0%
· The Value Adding spend is not achieved year to date
· Exempted Micro Enterprises (EME) was achieved for the year
· Qualifying Small Enterprises (QSE’s) was not achieved for the year
· [image: ]Spend on Suppliers that are >51% Black Owned and Spend on Suppliers that are > 30% Black Women Owned were achieved for the year
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Employment Equity Demographic profile

	EMPLOYMENT EQUITY DEMOGRAPHICS

	Job Levels
	Male
	Female
	Foreign 
Nationals
	Sub Total s
	Tot al

	
	A
	C
	I
	W
	A
	C
	I
	W
	M
	F
	M
	F
	

	Executives
	3
	0
	0
	1
	1
	0
	0
	0
	0
	0
	4
	1
	5

	
	60%
	0%
	0%
	20%
	20%
	0%
	0%
	0%
	0%
	0%
	80%
	20%
	100
%

	Senior 
Management
	5
	1
	0
	1
	2
	0
	0
	0
	1
	1
	8
	3
	11

	
	45%
	9%
	0%
	9%
	18%
	0%
	0%
	0%
	9%
	9%
	73%
	27%
	100
%

	Professional 
Specialist & 
Middle 
Management
	24
	1
	2
	4
	13
	1
	0
	0
	0
	0
	31
	14
	45

	
	53%
	2%
	4%
	9%
	29%
	2%
	0%
	0%
	0%
	0%
	69%
	31%
	100
%

	Supervisory & 
Junior 
Management
	11
	0
	0
	2
	4
	0
	0
	0
	0
	0
	13
	4
	17

	
	65%
	0%
	0%
	12%
	24%
	0%
	0%
	0%
	0%
	0%
	76%
	24%
	100
%

	Operational
	26
	0
	1
	0
	14
	0
	0
	0
	0
	0
	27
	14
	41

	
	63%
	0%
	2%
	0%
	34%
	0%
	0%
	0%
	0%
	0%
	66%
	34%
	100
%

	Support
	0
	0
	0
	0
	5
	0
	0
	1
	0
	0
	0
	6
	6

	
	0%
	0%
	0%
	0%
	83%
	0%
	0%
	17%
	0%
	0%
	0%
	100
%
	100
%

	Total Permanent and fixed term contracts 
	69
	2
	3
	8
	39
	1
	0
	1
	1
	1
	83
	42
	125

	
	55%
	2%
	2%
	6%
	31%
	1%
	0%
	1%
	1%
	1%
	66%
	34%
	100
%

	GRAND TOTAL
	69
	2
	3
	8
	39
	1
	0
	1
	1
	1
	83
	42
	125


 (
A
%
88
I
%
3
C
%
2
W
7
%
Race Profile
A
I
C
W
) (
Male
66
%
Female
34
%
Gender Profile
Male
Female
)Race Profile
Gender Profile 
COVID-19
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Strategic Risks
	NO
	MATERIAL MATTERS
	RISK DESCRIPTION
	Q1 RESIDUAL 
	Q2 RESIDUAL
	Movement 

	1
	Information	and	data
security
	Cyber security risk
	Level 1
	Level 1
	No change

	2
	Financial sustainability
	Delays in conversion of the
Shareholder loan to Equity
	Level 1
	Level 1
	No change

	3
	People	skills	and
expertise
	Moratorium	on	filling	of
vacancies
	Level 1
	Level 1
	No change

	4
	Financial sustainability
	Difficulty to raise Funds
	Level 2
	Level 2
	No change

	5
	Evolving technology and
ICT market trends
	Inability for the organisation to respond to rapid changes in market and technology
	Level 2
	Level 2
	No change

	6
	Economic and	political environment
	Lack of access to state-owned fibre infrastructure.
	Level 2
	Level 2
	No change

	7
	Capital	investment	on
infrastructure
	Commercialisation	of	fibre
infrastructure
	Level 2
	Level 2
	No change

	8
	People	skills	and
expertise
	Outbreak of Covid_19
	Level 2
	Level 2
	No change


Strategic Risks
	NO
	MATERIAL MATTERS
	RISK DESCRIPTION
	Q1 RESIDUAL 
	Q2 RESIDUAL
	Movement 

	9
	People	skills	and
expertise
	Failure to innovate/ embrace innovation
	Level 2
	Level 2
	No change

	10
	Financial sustainability
	Possible failure to continue as a going concern
	Level 2
	Level 2
	No change

	11
	Financial sustainability
	Margin pressure
	Level 2
	Level 2
	No change

	12
	Government
Regulations
	Regulatory constraints impeding organisational agility.
	Level 2
	Level 2
	No change

	13
	Stakeholder
Management
	Inadequate	stakeholder management
	Level 3
	Level 3
	No change


Internal Auditing
	Description
	No of Audits 
– Annual
	No of Audits -
Quarter
	Completed
	In-Progress
	Not Yet Due

	Planned Audit (Core) - In-house
	40
	22
	6
	9
	8

	Planned Audit (Core) – Outsourced
	1
	1
	0
	0
	1

	Ad hoc request
	4
	2
	2
	1
	2

	Total for the Quarter
	
	25
	8
	10
	7

	Total year to date
	45
	25
	8
	10
	27

	Year to date Percentage
	100%
	53%
	17%
	22%
	61%


Progress on audit plan for 2020/21 is sitting on 17% completed, 22% on progress, 61% not started
External Audit Findings
	2019/20
	Internal Audit

	Description
	Number
	%

	Findings addressed
	4
	27%

	Findings partially addressed
	2
	13%

	Findings not yet due
	9
	60%

	Finding Not Addressed
	0
	0%


	2018/19
	Follow up on Internal 
Audit findings 

	Description
	Number
	%

	Findings addressed
	12
	92%

	Findings partially addressed
	1
	8%

	Findings not yet due
	0
	0%

	Finding Not Addressed
	0
	0%

	Total Findings
	13
	100%


	Total Findings	15	100%
Only going concern not resolved	4 external repeat audit findings
[image: ]
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Yearto Date  Yearto Date Year to Date Year end Year end Year end
30-Sep-19 30-Sep-20 30-Sep-20 31-Mar-20 31-Mar-21 31-Mar-21
Actual Actual Budget Au:::te:a; Projection Budget
R'000 R'000 R'000 R'000 R'000 R'000
Assets 1 i
Non-current assets 1088 538 1069 384 1218 518 1130 628 1122 998 1375912
Property, plant and equipment 1077 608 1060 637 1209 688 1121611 1112925 1365 839
Deferred Expenses 10 930 8747 8 830 9018 10073 10073
Current assets 116 404 114 917 135 867 151 076 117 823 108 885
Cash and cash equivalents 46 008 19 622 42 584 43 624 28 248 18 682
DCDT Advance Payment - - - 66 006 - -
Short term portion of deferred expense 1139 1139 1139 1139 1139 1139
Trade and other receivables 69 257 94 156 92 143 40 307 88 436 89 063
Total assets 1204 942 1184 301 1354 385 1281706 1240 823 1484797
Equity and liabilities
Equity attributable to owners of the parent 562 318 476 408 387 429 512 104 417 429 315080
Share capital - - 1829 530 - 1829 350 1829530
Shareholders' loan - DTPS 1351130 1351130 - 1351130 - -
Shareholders' loan - IDC 478 400 478 400 - 478 400 - -
Retained earnings (1267 212) (1353 122) (1442 101) (1317 425) (1411 921) (1514 450)
Non-current liabilities 405 979 379 966 590 564 446 727 493 874 779 939
Interest-bearing debt / long term loans - - 184 019 0 161 520 347 513
Deferred revenue 405 979 379 966 406 544 446 727 332354 432 426
Current liabilities 236 646 327 927 376 393 322 874 329 519 389778
Trade and other payables 97 041 203 923 223 387 178 123 130 446 247 292
Current portion of deferred revenue 91 312 66 489 68 237 68 237 68 237 68 237
Finance Lease Liability 0 56 588 0 56 588 56 588 0
Current portion of long term liabilities 45 388 - 82 322 17 621 71802 71802
South Africa Revenue Services - PAYE and VAT 2905 927 2446 2305 2446 2446
Total liabilities 642 625 707 893 966 956 769 601 823 393 1169 716
Total equity and liabilities 1204 942 1184 301 1354 385 1281706 1240 823 1484797

Cash now excludes
advance payment from
DCDT, which is shown
separately

Cash resources down
to R20 mil

Debtors’ days very
high as a result of
none payment by IRU
customer
Shareholders’ Loans
remains as loans
Deferred revenue
decreased YoY as no
new IRUs was
received

Capex only R9 million
for the year to date

High Level Debt
Statement Cash Flow
Forecast
Debtors Debtors
Analysis Distribution
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Year to Date

Year to Date

Actual Actual
30-Sep-19 30-Sep-20
R'000 R'000

Cash flows from operations (48 222) (63 487)
Cash flows from operating activities (1067) (797)
Finance income received 3280 1194
Impairment of fixed assets

Unrealised foreign exchange gain/ (loss) difference reversed - -
Finance charges paid (4 346) (1991)
Taxation paid - -
Cash (used in)/ generated from operations (49 289) (64 284)
Cash flows from investing activities (13 216) (8 648)
Proceeds on disposal of property, plant and equipment and intangible assets - -
Additions to property, plant and equipment and intangible assets (13 216) (8 648)
Additions to other investments = =
Cash flows from financing activities 13 375 (17 653)
Shareholders'loan received = =
Loans (repaid) received 13 375 (17 653)
Finance lease capital repaid - -
Increase in net financial assets - -
Net increase/(decrease) in cash and cash equivalents (49 130) (90 584)
Net cash and cash equivalents at beginning of year 95138 110 206
Net cash and cash equivalents at end of year 46 008 19 622

» Cash generated by operations negative for the'year to date

» Capex spend of R9 million
 Loans repaid are for Eskom and TFR

Year end Year end
Audited - e
Actual Projection
31-Mar-20 31-Mar-21
R'000 R'000
183 066 (149 679)
(10 612) (2701)
5608 1194
(16 220) (3 895)
172 454 (152 380)
(143 568) (145 280)
(143 568) (145 280)
(14 393) 215701
(14 393) 215701
14 492 (81 958)
95 138 110 206
109 630 28 248
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